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Ackapoea A.

OIIBIT YTBEPKJIEHUA OBPA3A TOPTOBOI MAPKH 3APYBE’KHOI'O BAHKA A
ONITUMM3AIIUA BAHKOBCKHUX CETEHN PACITIPEAEJIEHUSA

A. Askarova

EXPERIENCE OF THE STATEMENT OF AN IMAGE OF THE TRADE MARK OF
FOREIGN BANK AND OPTIMIZATION OF BANK NETWORKS OF DISTRIBUTION

VIK: 336.71 (575.2)

B cmamve packpwisaemcs cyuHocms u 06paz mopeoeot
MApKU  KOMMEpHecko20 OaHKd, ONMUMUZAYUSL  CIMOUMOCTU
MOP20Botl MAPKU HA npumepe 3apyoeicHblx OAHKOS, a Maxice
BbISIGNIEHbL  NYMU  ONMUMU3AYUU  OAHKOBCKUX — cemell
pacnpeoenenus

In article the essence and an image of the trade mark of
commercial bank, optimisation of cost of the trade mark on an
example of foreign banks reveals, and also ways of optimisation
of bank networks of distribution are revealed

CTOUMOCTD TOPTOBOW MapKH - UCTUHHBINA KarmnATal
0aHKa, KOTOPBIH MOXKET OBITH ONpEIENIeH KaK COBO-
KynHas CTOMMOCTh aTpHOYTOB TOPTOBOW  MapKw,
OKa3bIBAIONINX CYIICCTBCHHOC BIHUSHHE Ha BHIOOP
KJIMEHTOB. Peub nieT o JCHEeXHOH OIIEHKE COCOOHOCTH
TOPrOBOM MapKH U3MEHSATh 00BEM CIIpoca KIHEeHTa. JTa
OIICHKa MOXET OBbITh, KaK TWOJOXHUTEIBHOW, TaK U
OTPUIIATEIILHOM, MIPY MPOYNX PABHBIX YCIOBUSIX UMCHHO
OHa OTpeneNsIeT CKIOHHOCTh KIMEHTa K MPHOOPETSHUIO
OaHKOBCKOTO MPOIYKTA.

B codepe mpomsBoacTBa W TOPTOBIHM BEIyIIHE
koMranuu ("3Be3dpl") TOJIB3YIOTCS aBTOPUTETOM U
IIUPOKON W3BECTHOCTHIO - HAIIMOHAIBHOW M MEXAyHa-
poIHOM - cBoel TOproBoil Mapku. Tak, y KOMIIAaHUU
"Koka-kona" CTOMMOCTb MapKu OLIEHUBAeTCs B 48 Mip/.
qot. OnHako y 0OaHKOB 3TOT CTPATETHYCCKUI aKTUB
HCTONB3YETCsl MOKa HEJAOCTaTOYHO TIIOJNIHO, W JIHIIh
HEMHOTHUM OaHKaM YAaloCh CO3AaTh CHUIBHBIC TOPTOBBIC
Mapku. [Toka HE o/TuH OaHK He (PUTyPUPYET B CIIUCKE CTa
MEPBEIX MHPOBBIX TOProBhIX Mapok (MHTepOpenm —
Interbrand), xots B criucke 100 kpymHEHIINX MUPOBBIX
npeanpusTHid GuUrypupyrotT 11 6aHKoB. OT0 00BICHIETCS
TeM, 4T0 OaHKM YIEeNII0T HEAOCTaTOYHOE BHHUMAaHHE
npo0ieMaM HaJlaKWBaHUSA KOMMYHHUKAIUH C OOIIecT-
BEHHOCTBIO. MEXIy TeM B COBPEMEHHBIX YCIIOBHIX
TOpProBasi Mapka 0aHKa MOXET CTaTh KIIOYEBBIM CTpaTe-
THYECKUM aKTHBOM B 3aBOCBAHUU PHIHKA.

B mpoTtuBHOM ciyyac KOMMEPUYECKOE OTCTaBaHUC
(DMHAHCOBBIX YUYPEKICHUI MOXKET CTaTh JUIS HUX OYCHb

onacHpiM. CHUrHaja TPEBOTH MPO3BYdYasl HENABHO JUIs
AHIIIMICKUX (DMHAHCOBBIX WHCTUTYTOB, KOTOpbIe OOHa-
PYXHIIH, 9TO UX NPO(ECCHOHAIN3M MONIydaeT y (pusu-
YEeCKHX JIMIl TrOpa3J0 MEHBILIYIO OLEHKY, 4eM Impodec-
CHOHAJIM3M TaKUX KPYIHBIX TOPrOBBIX KOMIAHHUi, Kak
Virgin, Tesco u ap. Kak u B apyrux cdepax SKOHOMHKH,
CO3[JaHME CWJILHOM TOProBOl MapKu SBIISiETCS HEO0O-
XOJMMBIM YCIIOBHEM [UIS YTBEP)KICHHS aBTOPUTETA
(uHAHCOBBIX HWHCTUTYTOB. (DHHAHCOBBIE YCIYId B
HACTOSIIEE BpPEMs MPEIOCTABISIOT CBOUM KIHCHTAM
HpoMBIIUIeHHbIE KoMmaHuu (HanpumMep, General Electric
u General Motors), KpyIHbIE ONTOBBIE (PUPMBI, CTpaxo-
Bble KOMITAHMH, AareHTCTBa [0 TOPTOBJIE HEIBHKH-
MOCTbBIO, KOMIIAaHHH, YIPABJISIOMIAMH UMYIIECTBOM, U T.
I. BaHku pHCKYIOT mpourparb, €ciu COyIyTCs CioBa
bunmma Teifrca: "Mup Bce Oonble HyXHZaeTcs B
(bMHAHCOBBIX yCIyrax, a He B OaHKax".

OnTuMU3ays CTOMMOCTH TOPTOBOW MapKH Ipe[-
moJjlaracT WHTETPUPOBAHHBIN IMOIXOA K e¢ (OopMHPO-
BAaHMIO W DPa3BUTHIO, OCHOBHBIE 3Tambl U OCOOCHHOCTH
KOTOpOro npejcTaBieHsl B Ta0n. 1. OneHka CTOMMOCTH
TOPTOBOM MapKH 3aKIFOYAETCS B TOM, YTOOBI YCTAHOBHUTH
CTOMMOCTb €€ OTJIENIbHBIX aTpuOyTOB, 4YTO TpeOyeT
OTIpe/ICIICHUsI CIIEAYIOLINX MOKA3aTeINeH:

a) OTHOCHTENBHBIH YJICNbHBIN Bec (pakTopa Topro-
BOW MapKH MO CPaBHEHHIO C TAKUMH KJIACCHYECKUMH
(daxTopaMH TMPEUIOKEHUS, ONPEACISIOIUMHA  JI0JTO
0aHKka Ha pbIHKE, KaK XapaKTePUCTUKH MPOIYKTa,
YPOBEHB IIeH, KaHAJIBI COBITA;

0) OLlICHKA OTHENBHBIX 3JEMEHTOB TOPTOBON MapKu
— HAJCKHOCTH, OCTYITHOCTH, MEXIYHAPOIHOTO XapaK-
Tepa U T.J., C LEIBIO BBISBICHUS OCHOBHBIX 3JIEMEHTOB,
KOTOpBIE MOTYT CIIOCOOCTBOBATH TIOBBIICHHIO OOIIIEH ee
LEHHOCTH;

B) JICHE)KHAsi OIICHKA BBISBJICHHBIX JJIEMEHTOB,
9TOOBI OTPENECIUTh OOIIUI JIEHE)KHBI SKBUBAJICHT
yIYYIIeHUS] UMHJDKa OaHKa U €ro TOProBOil MapKu.

Tabnuya 1

JTanpl nmpouecca mMOBbIIEHUA CTOMMOCTH TOpl"OBOﬁ MapKu DaHka

1-# stan OLeHKa CTOUMOCTH
TOPrOBOW MapKH WHTETPUPOBAHHON

CTpaTeTrun

2-it atan Pa3zpaboTka

3-i1 arann CocraBiicHUE
IUIaHa IeNCTBHAN

4-ii 3Tant MOHUTOPHHT U
KOHTPOIIb

KomyecTBeHHas o1ieHKa CTOMMOC- O1eHKa CTOUMOCTH
TH 110 37eMeHTaM. OLIeHKa BIUSHUS
Ka)XXJIOT'0 3JIeMEHTa MapKH.
YrinyOneHHbIH aHAIN3 CUIIBHBIX U
¢1abbIX CTOPOH TOPTOBON MapKH.
KsanTudukanus nenei, CBI3aHHBIX

C YJLy4IlIeHHEM MapK1

KOHKYPEHTOB.

BO3MOXHBIX

TOProBOM MapKH INIaBHBIX
DKOHOMHYECKas OLCHKA

CTpPAaTEeTUYCCKUX CLICHApUCB

Pazpabotka Ha ocHOBE
N30paHHON CTpaTeruu miaHa
KOHKPETHBIX I€HCTBUI B
001acTh: yBeNUYEHUS
LIEHHOCTH MapKH; OIepa-
IUOHHBIX TIPOIIECCOB;
Pa3BUTHS KOMMYHUKAIUHA

MOHHTOPUHT pe3yib-
TaTOB peaH3alin
CTpaTeTHH.
KoppexkTuposka ctpare-
THU B COOTBETCTBHH C
MEHSIOIIMUCS
YCIIOBHSIMH

Korzma ocHOBHBIE IPHOPHUTETH B OOJIACTH yITydIlle-
HUS TOPTOBOH MapKu OaHKa OTPENeNIeHEI, U UX pealb-
HOTO BOIUIOIIEHUS CIIEAYeT CO3IaTh MHOTO(YHKIIHO-
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HaIbHYIO Pabodyro TPyMIly, KOTOpas MOApa3AeisieTCs
HaTpU MOATPYIIIIbL:
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1) monrpymma, ompenensonas XapaKTePUCTHKH
0aHKOBCKMX IPOAYKTOB W KaHAJIOB paCIpeAeiCHHSA, a
TaKkXKe TapUPHUKAINIO yCIYT, COOTBETCTBYIONIYIO MMUJ-
Ky OaHKa U ero TOProBOW MapKH; KaK IIOKa3bIBAET OIIBIT,
pa3nu4Hble  (UHAHCOBBIE YUPESKICHHUSA IO-pa3HOMY
CTPOAT CBOI0 MAapKETUHIOBYIO MIOJIUTUKY B OTHOLIEHUH C
KJIUCHTaMH (CM., HAapUMep, CPAaBHCHHUC aMECPUKAHCKHX
¢uHaHCOBBIX KoMItauui "Meppui Jluny" u "3-Tpeiin" B
Tabm1. 2);

2) moArpymmna OIEpPalMOHHBIX IIPOLECCOB, OTBE-
yaromas 3a KOHTAKThl C KIWEHTaMHM M Cleasias 3a
coOimoieHNeM 00s3aTenbCTB OaHKa, CBA3aHHBIX C €ro
TOPTOBOW MapKoOu;

3) moarpymma I0 KOMMYHHKaLMsAM, KOOPAWUHU-
pyomas HporpaMMbl [0 pPa3BUTHIO BHEIIHUX CBSI3EH
0aHKa U IPOBEACHNE PEKIAMHBIX KaMITaHUH.

Tabauya 2.
HexoTopbie 0co0eHHOCTH MapKeTHHIa (UHAHCOBBIX
komnanui «Meppui JInnu» u «I-Tpeiip»

"Meppun Jlunaa" "D-Tpeiin"
O0s13aTeNbCTBO, "OUHAHCOBBINA "ITomomib
BBITEKAIOILEE U3 HMHCTUTYT BBICO- HE3aBHCUMOMY
TOProBOi Mapku | 4aiimiero yposHs" HHBeCTOpY"
LeneBas rpynna | borarele KJIMEHTHI, He3zaBucumsie

KIIMEHTOB AKeJaroIre KIIMEHTBI, UMEIOIIHE
MOTYyYHUTh 3HAYUTEIBHBIN 00bEM
KOHCYJbTALHIO CHENOK
[Ipennaraemele [Mupoxas ramma IMupoxas raMmma
MIPOTYKThI MIEPCOHANN3UPOBA | HMHCTPYMEHTOB 110
HHBIX ()MHAHCOBBIX| YIPABICHUIO BIOXKE-
yCIyT ¥ (PMHAHCO- | HUSIMHU, JOCTYH K UH-
BBIX KOHCYIbTAIMH| (opMaIiK O peIHKAX
Lenoo6pazoBanue [IpemuanbHoe Lens! npumMepHO HA
(rapudukanus) | neHooOpa3oBaHUE | YPOBHE KOHKYPEHTOB
Kananst Muposas cerp  |Hcnonbs3oBaHHE TOJIBKO
pacnpeenenus u areHTCTB npsmbIx Kananos:
cObITa TenedoHOB, ceTn

WHuTepHeT u ap.

[omutuka co3maHWss W TOAJCPKAHUSA CHIBHOM
TOPrOBOW MapKu CHOCOOCTBYeT (HOPMHUPOBAHHIO Y
WHBECTOPOB 00pasa COJIMIHOTO M CHIBHOTO OaHKa.
HaxkoHern, 3Ta MoNMTHKA, MOICPKUBaAs 00pa3 BBICOKO-
npodeccuoHATbHOTO 0aHKa, YCWIIMT €ro TO3WIIMH B
0oppOe TPOTHUB TEX, KTO TIOMBITACTCS PACIpPOIaBaTh
HEKa4YeCTBEHHBIC (PHTHAHCOBBIC YCIIYTH 110 HIU3KUM IIEHAM,

[ToBrIIeHNEe KOHKYPEHTOCHIOCOOHOCTH CeTei pac-
mpeneneHust (UHAHCOBBIX MPOIYKTOB M YCIIYT SIBISIETCS
CEepPhE3HBIM BBI30BOM ISl OyIymero OaHKOBCKOTO
MapkeTuHTa. Pedyb uaeT OIHOBPEMEHHO 00 ajanTanuu
KaHAJIOB COBITA K PAa3IMYHBIM KAaTErOpusM OaHKOBCKOM
KIUCHTYPBl M O COKPAICHHH CBS3aHHBIX C 3TUM
n3nepkek. CerMeHTHpOBaHME ceTeil pacrpeeeHus,
HATIPAaBJICHHOEC HA COKpAI[CHHE W3JICPKEK, MOXKET
MIPUBECTH K pa3pabOTKe HOBBIX IOAXOJOB B 00JacTH
MapKeTHHTa, BAKHEUIITIMH CPEIH KOTOPBIX SBISFOTCS:

e  amanTamys Pa3MEpoOB U OPTAHM3AIMOHHOU CTPYK-
TYpBI IYHKTOB MPOJAXKH K O)KUIAHHUSAM KIHEHTOB;

pa3BUTHE CIOCOOOB COBITa, HAmMpaBICHHBIX Ha
yIIydIIeHne YCIOBHH poaaxH ("'MepyaHmaii3uar");
HCTOJI30BAaHUC BHEIIHUX KaHAJOB COBITA, MO3BO-
JISIOIIEE YBEIMYUBATE 00BEM MPEIUIOKEHUS ITyTEM
3aKJIIOYCHUS COLVIANIEHUH O TmapTHepcTBe (31O
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OCOOCHHO BaXHO JUIA  CHEHHATU3MPOBAHHBIX
WHCTUTYTOB, HE WMEIONINX pPa3BUTOH COBITOBOM
CEeTH);

OpTaHU3aIMsl MECTHBIX IYHKTOB TNPOJAXKH ITyTeM
MepeAayn BCeX WM YacTH CYIIECTBYIOIIMX CETei
mapTHepaM Ha YCIOBHUAX (paHIal3UHTa;
pacIlUpeHue TMPEIJIOKECHUS YCIYr TI0 CBOUM
COOCTBEHHBIM KaHAJIaM 3a CUCT Pa3BUTHS METOJOB
"IpSMOr0 MapKeTHHra'", CO3/laHusl ONTOBBIX 0a3 U
MOPSIMBIX OAHKOB, WCIIONB3YIONIMX LICHTPHI IpUeMa
Tene()OHHBIX 00palleHHH KIINEHTOB, ceTh IHTEepHET
U IpyTHe CIOCO0bI Iepeiaun HHPOPMAaLUH.
OnHa W3 rIaBHBIX 3a1ad OAHKOBCKOTO MapKETHHTa
COCTOHWT B TOM, YTOOBI MIPEIOKUTH PYKOBOJCTBY OaHKa
NPOAYMAaHHYI0 H  TOCIENOBATEIbHYIO  CTPATETHIO
Pa3BUTHI PAa3TUYHBIX KaHAJIOB COBITA, KOTOPAs HCKIIO-
gana OBl pa3IpoOieHHe YCHINM M CPEICTB Ha peann3a-
U0 OTPHIBOYHBIX U PA3pO3HEHHBIX WHUIIMATUB, 4acTO
SIBIISTIOIIMXCST ICTOYHUKOM BHYTPEHHHX KOH(JIUKTOB B
Oankax. B Oynmymem ycmex pacrpejieicHus u cObiTa
0aHKOBCKHX TPOAYKTOB M YCIYr OyIeT BO MHOTOM
3aBHCETh OT OPraHHM3alMK TAPMOHWYHBIX OTHOIICHUH B
YCIIOBHSX HEM30EKHOTO YMHOXCHHS M PaCHIMPECHUS
BHYTPCHHHX ¥ BHEIIHUX CETeH MEXINYHOCTHBIX U
TEXHOJOTMYECKUX CBSI3EH.
Ilepexoa kK HOBOMY THITY 02aHKOBCKOI'0 MapKeTHHIa

B mHacrosimiee Bpemsi B pa3BUTHU €BPONEHCKHUX
0aHKOB TJIABEHCTBYIOIIYIO pPOJb, OECCIIOpPHO, HIPAIOT
HOBBIE HMH(OPMAIMOHHBIE U KOMMYHHUKAITHOHHBIE
TexHosoruu. IIpeaocTaBiss MIUPOKHUE BO3MOXKHOCTH B
obOmactu cObopa u 0OpPabOTKH OrPOMHBEIX MAacCHBOB
WHPOPMALIMY, HOBBIC TEXHOJOTMHM BMECTE C TEM
MO3BOJISIFOT ~ YCTAHABIUBATh TECHBIC JIOBEPUTEIHHBIC
OTHOIIICHHS C KIMCHTaMH, aKI[HOHEPAMH U MIEPCOHAIIOM,
a TaK)Ke pa3BHBATh HOBBIC TUIIBI OTHOIICHUH C HUMH. DTO
MOJPHIBAET OCHOBBI W MEXAaHM3MBI TPaTHIIMOHHOTO
OankoBckoro mapkeruHra. M. bamoxk, mpodeccop Beic-
me koMmMepueckoi mkodsl ([Taprk), oguH U3 aBTOPOB
Bermremie B 1999 r. kauru "D-MapkeTHHT B OaHKaX H
ctpaxoBaann” (E-Marketing de ia banque et de
I'assurance. - P.: Ed. d'Organisation, 1999), paccmarpu-
BaeT B CBOCH cTaThe [ 1] HOBBIA THI OAHKOBCKOTO MapKe-
THHTa - SJIEKTPOHHBIN (3) MapkeTHHT (e- marketing), npu
KOTOPOM 0CO00€ 3HAYCHHE JIOJDKHO MPHUIABATHCS TAKUM
OCHOBOITOJNIAraromuM (akTopam, Kak HHGOOPMAIIHS, TeX-
HOJIOTHSI, JIOTUCTHKA/pacIpe/ieliecHHe, KOMMEPUYCCKUI U
YeJIOBEYECKUH TIOTEHITHAN COTPYIHUKOB OaHKa (puc. 2).

ITepexon eBpomelcknx OaHKOB W Apyrux (hUHAH-
COBBIX MHCTUTYTOB K HOBOMY THIy MapKeTHHTra OymeT
MUMETb JUI1 HUX MHOTOYHCIICHHEIE TTocieaAcTBus. [Ipexae
BCETO OH 3aTPOHET cepy YIpaBICHHS KOMMEPUECKOit
nHpopManyel, TMMO3BOJsAs OaHKaM MPOBOIUTH Oolee
OPOJAYMAHHYI) TOJHUTHKY IPHUBICUYCHUS U YACPKAHUSL
KIIMEHTOB, YTO [MpENIoJyiaraeT OLEHKY '"'CTOUMOCTH"
MOTEPSTHHOTO KIIMCHTA, BBIIBICHUEC HamOoyee WHTE-
PECHBIX CErMEHTOB (KaTeropuil) KJIMEHTOB, MPOJBHKE-
HHE K 0Oojee MepCOHATU3UPO-BAHHOMY TOAXOIY K
KIIMECHTY, BO3MOXKHOCTh IIPOHUKATh Ha MEXITYHAPOTHBIE
PBIHKH ¢ MUHUMAJIBHBIMH U3IEPKKAMH U T. 1. Y CKOPHTCS
pa3paboTka HOBBIX IPOIYKTOB M YCIYT, HEMOCPEICT-
BEHHO CBSI3aHHBIX C HOBBIMH TE€XHOJIOTHSIMH, PacIIUpH-
TCS FICTIONIB30BaHHUE BUPTYaJIbHBIX KaHAIOB COBITA, H3Me-
HUTCA TIOJNUTHKA II€HOOOpa3oBaHWSA, KIMEHTH OyIyT
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MONTy4YaTh KadeCTBEHHBIE YCIYTH B PEXHAME OH-TAH U
T.J.
TpaaMuMOHHBIN KOMILJIEKC MAPKETHHIa
E-xomMmiiekc MapKeTHHIa

poryrr [lern Hepopmura Textomorex
Koxypemmg Komrypermia
Emenr (ceruenmma) DumHCOBME K Kneene (mepeosamraumn}
Nomwpeeckes apefism(| | yopesmesvershe| || [7ofummes mpafem ¢
IE[eIETELE
Komxypermz / Komxypenipa
Komuyrexanze  Pacmpene- Mo {veno- NorseThx
nexxe BECER B (DacTpenenexme)
XOMMEPUESKEE Mponex

pecype)

Puc. 2. Ilepexo OT TpaAUIIMOHHOIO K HOBOMY THILY
0aHKOBCKOTO MapKETHHIa

OpHako ycmex HOBOTO THIIA MapKeTHHra He
npenonpeneeH 3apaHee. OH TOTPeOyeT CephE3HBIX
Pa3MBIIIJIEHUH O CTPYKTYPE U MEHTAIUTETE EBPONEHCKUX
0aHKOB ¥ IpYTruX (PUHAHCOBBIX HHCTUTYTOB.

Kak momuepkmBaer M. bamok, ycmex Oymer Bo
MHOTOM 3aBHCETh OT TECHOTO COTPYJHHYECTBA MEXKIY
ciy)x0aMu MapKeTUHTa U MH()OPMAIMH, YTO IMO3BOJUT
CO3J1aTh CTPYKTYPY, B KOTOPYIO OYAyT HHTETPUPOBAHBI U
BHYTPCHHUE KOMMYHUKAIIUH OaHKa.
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